NAVAIR Office of Small Business Programs ; —i_’-"
Associate Director L.
NAVAIR

301-757-9083
NAVAIR HQ-Pax River (N00019)

Jill Moore

301-757-5258

jilLmoore@navy.mil

Top 5 SB NAICS —336413,336111,334419,334511 &
334515

www.navair.navy.mil

NAWCAD Pax River (N00421)
Ken Carkhuff
301-757-9087
kenneth.carkhuff@navy.mil
Paula Coxon
301-995-4260
paula.coxon@navy.mil
Top 5 SB NAICS - 541330,488190,541512,541712, '_-‘..*-h . cagh P
&561210 “Small Business = The First Option”
www.navair.navy.mil/nawcad a Ll EolGUhaE, . e
NAWCAD Lakehurst (N68335) e ———————a: At
Dawn Chartier 3 ™ ,
732-323-2933
dawn.chartier@navy.mil
Top 5 SB NAICS - 541712,334290,336413,541330
& 336411
www.navair.navy.mil/nawcad

NAWCTSD Orlando (N61340)
Argentina Thompson
407-380-8253
argentina.thompson@navy.mil
Top 5 SB NAICS -333319,561210,541330,541511
& 334119
www.nawctsd.navair.navy.mil

NAWCWD-China Lake & Point Mugu
(N68936 & N32379)

Pamela Lochhead
760-939-2712
pamela.lochhead@navy.mil

Derrick Hu

760-939-2712

derrick.hu@navy.mil.

Top 5 SB NAICS - 541330,541712,334220,336411
& 56120
www.navair.navy.mil/nawcwd/nawcwd/
business/index.html

Prgrams -

on Facebook www.facebook.com/NAVAIR



research, development, test and evaluation,
and in-service support capabilities for airborne
weapons systems that are technologically
superior and readily available. Using a
full-spectrum approach, the Command delivers
optimal capability and reliability for the Sailor
and the Marine.NAVAIR is the principle provider
for the Naval Aviation Enterprise (NAE) and
contributes to every Warfare enterprise in the
interest of national security. We embrace the
privilege of our responsibility to the Sailor and
the Marine in collaboration with industry, all
Naval Aviation stakeholders, and our fellow
Systems Command.

What we buy:

Design and development of airframes; Airborne
electronic equipment; Air launched weapon
and underwater sound systems; Air Traffic
Control and combat ID; Aircraft Launch and
Recovery Equipment; Support Equipment;
Unmanned Air Systems; Avionics; Training
Systems; Contractor Logistics Support;
Electro-Optical Acoustic; Sensors; Modeling and
Simulation; Engineering Services; Virtual
Environment; Technology Training; Project
Management Services; Human Performance;
Research/Human Factors Integration.

Mission:

Enabling the Warfighter with creative
solutions brought to them through small
business.

Vision:

NAVAIR’s Office of Small Business Programs is a
valuable resource for the Warfighter. We are
advocates for NAVAIR's strategic priorities:
current readiness, future capability and people.
Achieving these priorities requires the
entrepreneurial skills of small and large
businesses.We strive to ensure that the creative
talents of small businesses are nurtured and
sustained in defense of freedom.

How To Do Business With NAUAIR

1 Identify your product or service and determine
the NAICS code and Product Service Code.

p) Obtain a Data Universal Numbering System
(DUNS) and register in the Central Contractor
Registration (CCR) System.

Obtain a Contractor and Government Entity
(CAGE) Code (one will be assigned when
registering in CCR).

4 Identify current NAVAIR Procurement
opportunities, beginning with the
Long Range Acquisition Forecast (LRAF)
located on the www.navair.navy.mil/osbp
homepage.

Also visit the following websites
* www.navair.navy.mil
+ www.fbo.gov
« www.seaport.navy.mil

oy Familiarize yourself with Federal, DoD and
Navy contracting regulations and procedures.

+ Federal Acquisition Regulation
-www.arnet.gov/far

* DoD Federal Acquisition Regulation Supplement
- www.acg.osd.mil/dpap/dars/dfarspgi/
current/index.html
+The Navy Marine Corps Acquisition Regulation
Supplement
- https://www.abm.rad.hg.navy.mil

6 Seek additional assistance as needed.

+Request training and counseling on marketing,
financial,and contracting issues at minimal or
no cost from a Procurement Technical
Assistance Center (PTAC).

- www.aptac-us.org/new/

7 Explore subcontracting opportunities

+Regardless of your product or service, it is
important not to neglect this very large
secondary market.

Marketing To NAUAIR

Are youready?

* Register Your Business in the
NAVAIR OSBP database of suppliers:

www.navair.navy.mil/osbp

* Register with the Dynamic
Small Business Search engine of the
Central Contractor Registration website:

https://www.bpn.gov/ccr/default.aspx

Target theright customer.

* Develop a marketing plan
-Who are your potential customers?

* Know your competitors or potential
partners:
-Who are they?
-What are their strengths/weaknesses?

Use OSBP resources.

* Read the“Guidance to Industry”located
at www.navair.navy.mil/osbp/ under
the“Guidance to Industry”tab. The
information in this document properly
prepares you for a meeting with a
NAVAIR Small Business Deputy.

* Subscribe to NAVAIR OSBP’s RSS feeds to
automatically receive information
updates and upcoming events.

0SBP Websites

NAVAIR Office of Small Business Programs
www.nhavair.navy.mil/osbp

DoN Office of Small Business Programs
www.donhg.navy.mil/OSBP
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